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Who We Are Yy ¥

:

Great-West Retirement Services (GWRYS)

— Services nearly 3.5 million participants TN = o Gl
— Manages over $100 billion in retirement assets %*“'w w
— Delivers services to over 20,000 retirement plan sponsors nationwide e 1
— Innovative Strategic Investment System (ISIS) — Proprietary Recordkeeping System [ TR e st
— Provides defined contribution recordkeeping services to more state and city R €]
retirement plans than any other provider in the industry.
— Ranked 4" largest recordkeeper of total participants at the end of 2006 .
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Advised Assets Group, LLC (AAG)

Registered Investment Advisor for the Great-West Retirement Services Family of Companies

Participant Advisory Services

. Keydprovider in the defined contribution market driving adoption of Advisory Service
Product

» Full product suite of participant advice — Guidance, Advice and Managed Accounts

e $2.8 billion assets under management ($1.6B in Managed Accounts)
Plan Sponsor Advisory Services

* Investment consulting services across $27 billion in plan assets

« Evaluation of external Fund Managers of Great-West proprietary mutual funds
Selected Ibbotson Associates as its Independent Financial Expert in 2004

* A leading authority in asset allocation for almost 30 years

» Served as independent expert in SunAmerica Advisory Opinion

* Manages over $48.7 billion in assets for the largest Fortune 500 companies, $11.7 3
billion of which is DC assets
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Who We Serve

AAG & GWRS — Market Leaders in the Public Sector
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Advised Assets Group Participant Advice Statistics

. $2.8 Billion Assets Under Management

$1.6 Billion in Managed Account Assets

. Number of plans using Advisory Services — 4,500 approximate

DEFERRED
CoMpPENSATION PLAN
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The Defined Contribution g;}
Environment Today Qraat Wast

Providers:

* Investment Advice - A “must have” to compete

Plan Sponsors:

* Cognizant of the “new” fiduciary approach

 Empowered by Regulatory support of affirmative actions toward participant security

Requlatory:

« Paving the way for responsible delivery of Advice

e DoL 2001-09A

 Pension Protection Act
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Industry Assessment — Challenges g’}
for DC Plans 28009

Industry and Governmental Recognition of Challenge of DC
Plans as Retirement Solution:

Complex decisions facing individual participant investors

— From the 15t day of enroliment to day of retirement participants have questions
on how to manage their account

Participation and saving rates have flat lined!
— Participants need assistance with how much to save towards retirement
Majority of workers have not calculated retirement needs
— Over half of participants do not know their retirement needs
Expanded fund lineups are not utilized
— More funds does not necessarily lead to better diversification
Performance gaps between DB and DC Plans
— Historically DB plans outperform DC plans
Inertia — the major failure of previous passive participant default strategies
— Participants make minimal changes to their account once established

6
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Reality Investing Value Statement by
Retirement Investment Retirement

Planning Allocation Security

Value Proposition of Managed Accounts

 Provides single integrated solution for both Retirement Planning
and Investment Allocation advice

 Focused on individual retirement outcomes specific to each
plan participant

7
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Managed Accounts — Fulfilling the Need/Gap

A MIGRATION TO SECURITY

Plan Goals for Meeting the New Retirement Security Mandates

From savings... ...to security

Emergence of
New Plan Goals

« Maximize individuals’ replacement income Drive Retirement

AN > Outcomes
» Minimize longevity risk
« Reduce savings gap to goalﬂx \
—

Managed
* Increase “on-track” percentages < I Accoun tg Value

" Old Plan Goals Revision of Old Goals 7 Proposition

Plan Metrics >Ind|V|duaI Metrics

- Maximize average participant rates * Ensure individual participation
Focus on Focus on
u < * Increase average deferral rates * Increase individual deferral rates /

* Improve average asset allocation * Improve individual asset allocation

eIncrease average account balances « Increase individual account balances

The Old World The New World

Source: Corporate Executive Board, Retirement Services Roundtable 2006
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Driving Retirement Outcomes

Focused on Each Individual

 Program participation through Auto-enrollment and opt out
enrollment strategies

 Asset Allocation based on personal planning horizon

 Automated account monitoring and re-balancing

 Annual Review of progress towards retirement goals

Retirement Planning based on fundamental concepts:

« Replacement Income
e Savings Requirements
 Retirement Age

e Sources of Capital
 Goal Achievement

9
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Three Primary Participant Concerns g’}

Regarding Retirement Security =220

»  What will | have at retirement? When will | retire? Will | have enough?
— Participants voice a general concern for their retirement security

» How much should | save?
— Unaware of what will be necessary at retirement
— Fallure to increase savings rate over time

» How should | invest? Where should | invest?

— Duplicating the approach of the office “expert”
— Investing for safety because of lack of knowledge or fear

10
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A Reality-Based Suite of DC Education, fﬁ

: ] ] ) "4
Communication and Advisory Services [fota

REALITYinvesting

RETIREMENT SOLUTIONS FOR BEAL PEOPLE
| |
Do-It-Myself InvestorsM Help-Me-Do-It Investors¥ Do-It-For-Me InvestorsSM
Guidance Advice Managed Accounts
. Personalized Retirement . Personalized Retirement . Personalized Retirement
Readiness Forecast Readiness Forecast Readiness Forecast
« Personal Service from « Personal Service from » Personal Service from
Dedicated Education Dedicated Education Dedicated Education
Center Center Center
e On-line service e On-line service e Multi-Media Service
» Asset Allocation Advice « Portfolio Specific Advice * Portfolio Specific Advice
 NoFee « Transactional Automation * Automated Portfolio
e  Flat Annual Fee Monitoring & Rebalancing
« Enrollment, Transactional,
Quarterly and Annual
Participant Communication
Packages
* Asset-based Fee 11
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Reality Investing Services [P -~

Online Investment Guidance

— Personalized asset allocation assistance for participants

— Participant receives asset allocation model upon which to build his/her
portfolio

e Savings rate recommendation provided
— No sub asset class recommendations or specific fund recommendations
— No fee

Online Investment Advice

— Builds off of Guidance experience

— Personalized fund specific recommendations for participants based
upon the options available within a plan

» Tailored to a participant’s personal financial situation
« Considers the entire household of assets, if provided
— Fiduciary responsibility accepted by AAG
— Available Online
— Flat dollar fee per annum — $6.25 per quarter

12
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Reality Investing Services

Managed Account service
— Professional investment management
* AAG in partnership with Ibbotson Associates
» Use plan core investment options
— Proactive investment selection and monitoring
» Personalized to financial circumstances and retirement goals
* Determines what the participant has today
« Determines what the participant will need
* Determines an individualized strategy
— Investment Allocation
— Savings Rate
— Retirement Age
» Allocation adjusts over time
— For the “Do-It-For-Me” participant
— Asset-based fee

13
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Personalized retirement portfolio
Recommended savings rate strategy

Recommended retirement age iTomes,  fzom
Forecasts related to desired et L

Poil-Tae Advie Secount Sadinns Rate 0% 0%
1B S AWINGS - LIRSS 08 AOEDE ACCOoUr

retirement goal e e e - :: i
Ongoing portfolio monitoring and
rebalancing with Managed Account

service —

Asset allocation changes as the g s

participant’s life circumstances S

change or retirement nears o |
(automatically occurs with Managed oy

Source: Business Logic

Account service)

Graphics are for informational purposes only and do not represent an actual portfolio or investment.
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Value of Managed Account Communications gﬂﬁf;’;,__t

1. Help Me Pick My Investments: The Welcome Kit
— Clarifies participant goals
— Assesses where the participant is today
— Gets the ball rolling
— Includes 120 data inputs for account personalization

2. Keep Me On Track For The Retirement | Want: The Quarterly Account Review
— Looks at the impact of recent trends on chosen investment options.

— Adjusts, reallocates, and rebalances the account to the assigned model portfolio, if
necessary.

— Participant receives transaction confirmation on changes made to their account
* Information reflected on quarterly recordkeeping statement

3. Keep Me Informed: The Annual Review
— Looks at the “big picture” to see how the participant’s life has changed
— Reviews account progress in working toward participant goals

— Offers the participant the chance to make adjustments and provide additional outside account
information (pension, IRA, spousal information, etc.)

— Adjusts, reallocates and rebalances the account, if necessary. 15
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Investment Advice Powered g’ﬁ

. ¥
by Ibbotson Associates [othtacom

Methodology behind Reality Investing

« Portfolio Selection Methodology — Ibbotson approach to advice uses 7 asset class
model portfolios

— Employs Mean-Variance Optimization (MVO) analysis to evaluate and determine portfolio
asset class construction

— Screen specific fund investment options based on investment style and style consistency;
utilize RBSA and R-squared

— Utilize proprietary alpha/tracking error optimization to accomplish portfolio construction
o Capital Market Forecast

— Annual reforecast covering a long-term forecast horizon

— Separate Ibbotson Financial Simulation Engine drives annual adjustment to model portfolios
o Participant Portfolio Assignment

— Specific recommendation is a balance between portfolio risk, savings rate and retirement age

— Patented methodology incorporates Human Capital as well as Financial Capital into
participant portfolio assignment

 Wealth Forecasting
— Ibbotson Wealth Forecasting Engine calculates probability of investment goal achievement
— Capable of creating alternative advice strategies
— “Portfolio Switching” technique completes glide path forecasting

16
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Reality Investing Benefits

. Goal Oriented Planning
. Participant will know how much they need to save for retirement

. Participant will know how much they will have for retirement and when they will be
able to retire

. Professional Glide Path to Retirement
. Moves with the participant as lifestyle/circumstances change

. Robust Technology
*  Sophisticated tool integrated to recordkeeping system
. “Real time” enrollments and updates to retirement account

«  Service can take into account outside assets, spousal information, lifestyle
expenses, etc.

. Personalized Service
«  AAG Education Center
«  Welcome and Annual Kits with progress report

. Fiduciary Protection
« AAG and Ibbotson Associates
. Department of Labor rulings

. Industry Leading & Award Winning Research
. DoL Sun America Opinion 2001-09A
. National Savings Guidelines for Individuals

. Merging Asset Allocation and Longevity Insurance: An Optimal Perspective on
Payout Annuities

17
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Managed Accounts Provide the Best Solution for g ),

Filling DC Retirement Security Gaps =220

Managed Accounts is the Total Solution:
— Integrated with Recordkeeping System
— Utilizes Plan Sponsor Line-up
— Provides Plan Participants with:

» Professional investment management

* Retirement readiness forecasts

e Personalized planning program

« Easy to use technology and licensed service representatives
— Provides Plan Sponsors with:

 Fiduciary protection

e Value-added Plan features

 Pricing protection
18
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Summary

 Retirement Security is the Larger Goal

— Managed Accounts in the only product focused on achieving successful
retirement outcomes for DC participants

 Mirror DB Security
— Bridge the gap between DB and DC Plans

e Higher Standards

— Managed Accounts represents a higher standard of plan stewardship; with
full fiduciary support

e Optimizing Retirement Wealth

— Substantially improved retirement wealth and security outcomes are
possible in Managed Accounts; strategic focus will be on participant
interaction in the post enroliment phase
19
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WDC Snapshot gjﬁ

v 4
Assets by Asset Class [otreaaim

$1,000 $936.35

$500 $417.34

Dollar Amount (in millions)
@
D
o
o

$300 $287.61

172.64
$200 $177.49 $
$100.68 g¢5.06

m Self-Directed
B Fund of Funds
@ International
@ Small-Cap

o Mid-Cap

13% o Large-Cap

o Bond

3%

4%

@ Money Market
| Fixed

20

41% Period Ending 9/30/2007

The Power of Partneringsv
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WDC Snapshot g ),

Assets by Investment Option =20

Schw ab SDB Money Market Fund
Schw ab SDB Securities

Fund of Funds

Vanguard Target Retirement 2015 Fund
Vanguard Target Retirement 2025 Fund
Vanguard Target Retirement 2035 Fund
Vanguard Target Retirement 2045 Fund
Vanguard Target Retirement Income Fund

International
American Funds EuroPacific R5
BGI EAFE Equity Index - Collective W

Small-Cap
BGI Russell 2000 Index - Collective T
DFA US Micro Cap Fund

Mid-Cap
BGI Mid Cap Equity Index - Collective W
T. Row e Price Mid Cap Grow th Fund

Large-Cap
Calvert Social Investment%quity |
Fidelity Contrafund

Vanguard Institutional Index Fund Plus
Vanguard Wellington Fund - Admiral

Bond

BGI US Debt Index Fund - Collective W
Federated US Government Securities 2-5yr
Vanguard Long-Term Investment Grade

Money Market
Vanguard Admiral Treasury Money Market

Fixed
FDIC BankOption
Stable Value Fund

$0 $100 $200 $300 $400 $500 $600 $700 $800  $900 $1,000 21

Dollar Amount (in millions)
Period Ending 9/30/2007
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Participant Illustration by

Qreat-West
REFTREMEET JRFYREEE

Inputs Participant

PROFILE DATA

Age 45

Salary $35,000

Current 457 Balance $15,000

Desired Retirement Age 65

Desired Retirement Income 100%

Current Savings Rate 5%

DEFINED BENEFIT PLAN

DB Account $10,140

OUTSIDE INVESTMENTS

Outside Account (IRA) $15,000

PLANNED INCOME

Social Security Yes

Spouse Social Security Yes

EXPENSES

College Expense Yes 22

Prepared exclusively for WDC '



3

*f-*
Qreat-West

What Can the Participant Expect At Retirement?

Current Plan  Reality Investing

Recommendation

Asset Allocation (Current) Moderate Aggressive

Conservative
Savings Rate 5% 10%
Retirement Age 65 65
Probability of achieving desired retirement 17% 73%
income goal
Projected Income (90t percentile) $24,100 $26,300

23
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Reality Investing g ),

Participant Scenario Glide Path 20y

Ibbotson Portfolio
(63}
B
»

45 46 47 48 49 50 51 52 53 54 55 56 57 58 59 60 61 62 63 64 65
Age of Participant 24
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Managed Account & Target Date Funds

Key Differences Between Managed Accounts and Target
Date Funds

« Managed Accounts is an Outcome-Based retirement planning
and investment management solution

« Managed Accounts provides a Personalized investment
allocation program

 Managed Accounts provides Savings Advice at the individual
participant level

 Managed Accounts provides a Service Model that supports
participants through online capabilities, dedicated Education
Center representatives and personalized retirement readiness
statements

« Managed Accounts is an Automated Solution that eliminates
misunderstanding and/or misuse of plan investment options -

Prepared exclusively for WDC The Power of Partneringsv



Lifestyle/Profile Funds/Target Maturity Funds #’h
VS. *f'*
Managed Accounts Graat-Weat

Lifestyle Funds | Target Maturity Funds | Managed Accounts

Static or Dynamic Election Static Static Dynamic
Reflect Age Changes No Maybe Yes
Reflect Other Life Changes No No Yes
Considers Participant Assets Outside the Plan No No Yes
Considers Spouse Assets Outside the Plan No No Yes
Considers All Assets in the Plan No No Yes
Considers Personal Retirement Age No Maybe Yes
Considers Life Expectancy No No Yes
Employer Fiduciary Protection for Advice No No Yes

Managed Accounts Have Advantages of Lifestyle and
Target Funds and much more

26
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Participant Scenarios with Retirement Wealth {‘h

<
Net of Managed Account Fees Enf'-w--t

Factor Scenario 1* Scenario 2* Scenario 3
Age 25 35 45
Gender Female Female Female
Marital Status Single Married Married
Starting Salary $30,000 $40,000 $35,000

Managed Account Service

Probability of Success 85% 91% 93%
Recommended Savings Rate 19% 25% 25%
Retirement Age 65 66 66
Future Value of Projected Retirement Wealth $434,152 $553,375 $320,902

Target Age Date Option

Probability of Success 54% 17% 17%
Savings Rate 13% 13% 13%
Retirement Age 65 65 65
Future Value of Projected Retirement Wealth $227,332 $108,952 $159,381

Balanced Fund Option

Probability of Success 58% 15% 10%

Savings Rate 13% 13% 13%

Retirement Age 65 65 65 28
Future Value of Projected Retirement Wealth $220,969 $117,663 $148,914

-$0.00 opening account balance for all scenarios -Replacement Income — 100% post tax *College funding for 2 children



Advised Group

Put Our Power Behind You™

To GWRS/GWEFS Equities Representative:

Attached is an excerpt from a study conducted by Advised Assets Group, LLC (AAG) on the performance experienced by a sample of our
Advisory Services participants. Please review all disclosures and notes associated with this presentation material to ensure your
understanding of the data prior to any use. This material is ONLY FOR USE WITH BROKERS AND PLAN SPONSORS. THIS MATERIAL
IS NOT AUTHORIZED FOR USE WITH PARTICIPANTS.

The following statements should precede any discussion of the material with brokers and/or plan sponsors.
DISCLOSURE STATEMENT:

AAG conducted a research study as part of its ongoing evaluation of its products and services and the usage and experience of our participant
enrollees. This study, and others that will be forthcoming, provides AAG and GWRS with valuable information with respect to the investing
behaviors and experiences of its Advisory Services participants as we strive for continuous improvement of our products, services, and the
participant experience.

The study data suggests two things based on the average return data compiled by AAG with respect to the sampled participant population for the
period evaluated:

1) That participants enrolled in the Managed Account service reflected the highest level of average returns

2) That participants enrolled in any of the Advisory Services services reflected average rates of return higher than the average returns of the
group that were not.

WHAT THIS STUDY IS NOT:

This study was NOT conducted with the intention to assert, indicate, or suggest in any way that participants will experience improved investment
performance or similar investment returns to those depicted in the study by enrolling in Advisory Services. The investment returns of any
specific individual enrolled in Advisory Services are a function of that individual's personal financial characteristics and retirement goals as
shared with AAG and the associated risk/return strategy that the Advisory Services program advises for that person; the returns of which
may be higher or lower than the averages shown in this study.

Please contact AAG with any questions that you have on this study.

29
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Advised Group

Put Our Power Behind You™

Enrollment Status During Period Average Annual IROR # of Participants

4/01/06 - 3/31/07

Participants enrolled in Guidance 8.34% 368

Participants enrolled in Advice 9.57% 154

Participants enrolled in Managed 11.48% 9,451

Accounts

Participants in the study group not enrolled in 7.27% 93,159

any of the AAG Advisory Services

WDC Plan Participant Return 8.27% 40,4011

Advised Asset Group, LLC (AAG) conducted a study to review the performance of its suite of participant advisory services
branded as Advisory Services. The study encompassed approximately 10,000 Advisory Services enrollees across 5 defined
contribution plans that represented over 100,000 participants in total. AAG conducted the study to further its understanding of the
behavioral-based aspects of defined contribution plan participant investing patterns. AAG has defined participant investing
behaviors in 3 categories: Do-It-Myself InvestorSM (generally interested in Guidance service), Help-Me-Do-It InvestorSM (generally
interested in Advice service) and Do-It-For-Me InvestorSM (generally interested in Managed Account service). The study
represents the average annual rate of return of study participants for each category of service for the time period of April 1, 2006
through March 31, 2007. To fully account for the study population, also shown is the average annual rate of return for plan
participants not enrolled in any of the Advisory Services services.

THIS PERFORMANCE DATA IS PROVIDED FOR INFORMATIONAL AND GENERAL EDUCATIONAL PURPOSES ONLY, AND IS NOT INTENDED TO BE
CONSTRUED OR RELIED UPON AS INVESTMENT ADVICE OR TO PREDICT FUTURE RESULTS. PAST PERFORMANCE IS NOT A GUARANTEE OF FUTURE
RETURNS, AND THE PERFORMANCE OF ACTUAL PORTFOLIOS CAN VARY WIDELY. ACTUAL INVESTMENT RESULTS MAY BE HIGHER OR LOWER. 30

Plan Sponsor, Broker, or Field Representative Use Only - Not to be used with Plan Participants




Advised Group

Put Our Power Behind You™

Individual Rates of Return (IROR) were calculated by the GWRS defined contribution plan participant recordkeeping system. The calculated
average rate of return is net of any AAG fees and other fee and charges, as applicable. A full description of the calculation is available upon
request.

Advisory Services is a comprehensive suite of participant advisory services that combines the elements of sound financial planning with
professional investment advice. The objective of Advisory Services is to provide defined contribution plan participants with a range of services;
each intended to facilitate the alignment of an individual's asset allocation strategy and its associated risk/return characteristics with his/her
specific retirement goals and current financial position.

Managed Account, Advice, and Guidance services are offered by Advised Assets Group, LLC (AAG) and powered by Ibbotson Associates, Inc. Both
AAG and Ibbotson Associates, Inc. are federally registered investment advisers. More information about this research study can be obtained
by contacting AAG at 303-737-5724. Additional information about AAG can be found at www.advisedassetsgroup.com.

Information for this study was received from what we believe to be reliable sources, but we cannot guarantee accuracy, completeness, or suitability
for any purpose.

Great-West Retirement Services® refers to products and services provided by Great-West Life & Annuity Insurance Company, FASCore, LLC
(FASCore Administrators, LLC in California), First Great-West Life & Annuity Insurance Company, White Plains, New York and their
subsidiaries and affiliates. Great-West Life & Annuity Insurance Company is not licensed to conduct business in New York. Insurance
products and related services are sold in New York by its subsidiary, First Great-West Life & Annuity Insurance Company, White Plains, New
York. Other products and services may be sold in New York by FASCore, LLC. Advised Assets Group, LLC is a wholly owned subsidiary of
Great-West Life & Annuity Insurance Company. Securities, when offered, are offered through GWFS Equities, Inc., a wholly owned
subsidiary of Great-West Life & Annuity Insurance Company and an affiliate of FASCore, LLC (FASCore Administrators, LLC in California)
and First Great-West Life & Annuity Insurance Company. Representatives of GWFS Equities, Inc. are not registered investment advisers,
and cannot offer financial, legal or tax advice. Please consult with your Plan’s attorney, investment advisor and/or tax advisor as needed.
Great-West Retirement Services® is a registered service mark and Reality InvestingSM is a service marks of Great-West Life & Annuity
Insurance Company. © 2007 Great-West Life & Annuity Insurance Company. All rights reserved.

Form #AAG51283 (11/07)-GWRS

Plan Sponsor, Broker, or Field Representative Use Only - Not to be used with Plan Participants
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Savings & Utilization Study

Study evaluated the utilization of Managed Account programs.*
— The study found little difference in the utilization of Managed Account
programs across varying:

* Plan Sizes
* Industries
* Occupations (professional vs. non-professional)
o Salaries

— Conclusion

* The average deferral rate for Managed Account participants significantly
higher than those not participating

 The need and demand for managed accounts by plan sponsors and
participants is ‘universal’.

1 Source: “The Managed Account Solution: Managed Accounts Have Universal Appeal with Today’s Retirement Plan Sponsors and Their
Participants” at www.retirment.standard.com, 2007. 32
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Additional Performance Results bt 2

Study evaluated the impact of retirement planning variables on investment
selection.1

— Incorporating ‘outside asset’ (i.e. DB in this study) information into
managed accounts model contributes to increased participant DC
performance by approximately 400 bps over 12 months

Study evaluated “bar bell” investing pattern and the normalization of investment
selection through managed accounts.?

— Most conservative category increased performance by 360 bps3
— Most aggressive category decreased performance by 146 bps3
— Risk/return ratios improve in all categories?

1 The AIG/Valic Study was based on calculated portfolio returns for 12 months ended on June 30, 2006. See Wall Street Journal, “The 401(k) That Fixes Itself’, August 19, 2006.
2 The Vanguard Study was based on calculated portfolio returns in September 2004 and December 2005. For additional information, see Vanguard Center for Retirement Research,

“Managed Accounts and Participant Portfolios” (Vol. 24, July 2006).
3 The study relied upon Financial Engines’ proprietary forecasting methodology which projects the likelihood of various investments that are hypothetical in nature. The projected returns

do not reflect actual results and are not guarantees of future results. 33
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Comments above are only interpretations of study results
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Reality Investing
Participant Experience Screen Shots

34
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Reality Investing

*
e

Online User Interface 20000

,‘_‘!‘% | Reality Investing" Online File Cabinet®

o "’ Welcome FOUR DUMMY ACCOUNT, XYZ Personalize FOUR's Page
Graat-Wast Company 401(k) RI Plan
RETIREMENT SERVICES®  Your current balance is $12.48

Log Out [Home S22 What's your reality?
i Between your wark life and home life, you are a lot of diffierent thinos
View Account Market Indices

to a lot of different peaple, but chances are, you're not an investment

Dow Jones Industrial Average

Balance expert. And even ifyou do feel like you are qualified to make the right
Current Allocations 12,225 financial decisions to meet your retirement goals, you may not have
Transaction History W 12, 200 the time or desire to do it. To find out more aboutthe professional

12,175 i i i
My Rate of Return e advisory services yaur Plan offers, click here.
Loan Summary 12,125 e
More... 1 1 s ‘ Learn more about Enroll in

Chande Account DUl 1299817 A 11576 Da8% Managed Accounts ( Managed Accounts
Fund Transfer(s) Masdaq 278441 4 2175 0DA2% Online File Cabinet®
Redirect Future Contributions S&P S00 1,402.06 & 1511 1.09% Tired of k inc track of all the stat t

. ired of keeping track of all the statements you
Rebalancer 4030 P ET 3M902007
Change PIN receive? Want a convenient and secure way to )
More access your quarterly statements anline.. then Online

File Cabinet

check out Online File Cabinet® and et us help

Fund Choices Balance by Investment Option you simplif your life.

Fund Overviews

Fund Performance Investment Options Unit/Shares Balance
Fund Values Effective Date Your Financial Planning Resource
Fund Values Graph ) . .
Fixed Rates Cakmark International 11 16-MAR-2007 $2.87 We are plegsed to offer you aricles from our provider of
More... Oppenheimer Global A 1 E-MAR-2007 §3.45| paticipant education, SmartMoney Custorm Solutions. Please
_ check out some waluable persanal finance Information by
Loan Request Mazxim Indesx BO0 16-MAR-2007 B9 ciicking on the links below
Ametican Funds Wash Mutual | 16-MAR-2007 g0.57| - Updated February 18, 2007
R3
Maxim S & P 500 Index 16-MAR-2007 $3.07 Plan 35
W paas find it canficing ta cnrt theansh tho diffarant

—
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Reality Investing g’}

Online User Interface 20000

Reality Investing3t LT ENSIER ]I

| Summary | 1: Profile 2: Investments 3: Planning 4: Results

Welcome to Advisory Tools and Services Online Access Help

How much will yvou need to retire comfortably? Are you selecting the right investment @ Get Results

options™? Are you saving enough to achieve your goals? P )
o7 Continue

Advisory Tools and Services Online Access provides you with access to Guidance,

Advice, and a Managed Account service - all atyour fingertips. Online Guidance and

Advice provides you with the tools and asset allocation knowledge needed to

generate and manage a recommended investment portfolio that reflects your

unigue goals and plan options. Online access makes it easy to review yaur plan,

consider alternative scenarios and ultimately design your strategy to reflect your

desired plan outcome. S0 you can get a fast start, your most current retirement plan

information is already entered below.

Ifyour plan offers Managed Accounts, you can also use this site to keep us current
an your financial situation and goals!

Simply click on the "Modify" tabs helow to update your information.

ABOUT ¥Ou

Name: Joe Smith Marital Status: Married
Date of Birth: 115041184549 Dependents: 1]

State of Residence: mMinnesota Current Salary: Fa5,000
Gender: Male

INVESTMENTS Balance Enrcllment Status
FrE Company 401(k) RI §12 Guidance

Flan

Taxahle 28,000 Mot Applicable
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Online User Interface FocE2lT0Y

Summary 1: Profile 2: Investments 3: Planning | 4: Results

Scenarie Analysis Help
The bar chart below displays the probability of achieving a minimum income level

during your retirement by analyzing two investment strategies. One barrepresents

your current investment strategy hased on the existing investrments in your account.

The Znd bar is generated by the Managed Accounts program and is based on your
recommended action planwhich may require changes inyour existing investments,

savings rates, and other variables outlined on the next page.

% View Income © View Ending Wealth

$40,000 -

$30,000 -
$20,000 -
$10,000 -
I I 1

$0 - - -
1in 2 2in3 9in 10

Annual Income

Probability of Achieving Annual Income or Betler

Contact us |Wireless Access | Systern Requirements | Security | Privacy Statement | Glossary | FAGQ | Business Caontinuity Plan |
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Online User Interface Qreat-West

Summanry 1: Profile 2: Investments 3: Planning | 4: Advice

Proposed Plan Help

Below is 3 detailed comparizon of wour current strategy with the plan proposed by the Managed
Accounts program. These planssupport the retirement income scenarios from the previous page.
Fart 1 displays the azset allocation for current and proposed plans. Selecting the proposed plan may
require significant change= in how your money is currently invested. Part 2 displays the savings rate=s
for 411k and outside assets asz well as the desired retirement age. Selecting the proposed plan maw
require significant changes in ywour zavings rates. wou may select Create an Alternate Flan and
change any of the wariables dizplayed in the plan.

PORTFOLIO ANALYSIS

Proposed Plan —

Current Moderate

N———

B Smal Stock TR
Ploney Market : Il_n:m‘::::f:‘w "
himgr:y-hi;l.'knl

SAVINGS AMD RETIREMENMNT AGE Current Proposed Plan
Fre-Tax 401 {k) Savings Rate 6% 5%
Post-Tax 401{k) Savings Rate 0% 0%
Annual Taxable Savings - Outside of 401 (k) $0.00 +0.00
Desired Retirermment Age 65 65

SELECT A PLAN
' Continue with the Proposed Plan
' Create an Alternate Plan

Continue |
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Reality Investing {‘}

Online User Interface Graat-Weat

My Account JLEFTIIVETIRERTIET N N ETTETN S W 1 T T

Adwvised Group~

Pt Oure Power Befaoc Yo

Summary 1: About You 2: Investments 3: Planning | 4: Advice

Advisory Tools and Services Options Help

STEP 1: REVIEW THE OPTIONS

Managed Accounts

The Managed Account service is an account management feature offered by your Plan in which yvou 'hire*
Advized Assets Group, LLC (AAGY as yvour persanal investment manager. Based on the information wou
tell us about yourself, vour financial situation, and your goals, A5G will worko with Ibbotson Associates - an
industry leader in asset allocation and investment analytics, to determine a specific and personalized
investment allocation and savings rate recammendation for yvou. AAG will then allocate your account
among the investment options available in vour retirement plan.

once you hawve enrolled in the service, we take it from there. After you provide us with the required
infarmation needed to create yvour personalized investmeant parfalio, we'll assign an investment mix to
vour retirement plan account, realign yvour account ta reflect those new funds and periodically check your
account to carrect for any drift frorm the allocation ar changes to vour plan. All yvou have to do is keep us
current on your financial situation and yvour goals by periodically checking back with us to make sure
everything is up to date.

Fees related to this service are collected fram yvour investment account. Far gquestions on fees, please
review the the Terms of Service by clicking the Terms of Service link below or speak with an AAG Advisear
Representative by calling your plan's tall-free custamer service number.[ Mare Detsgil |

Advice

Online Investment Advice is a service in which you obtain an investment recommendation from AAG
based on information yvou provide, ¥ou then determine ifyou wish to accept and implement that
recammendation. From time to time A5 encodrages you to repeat this process and update yvour account
accordingly. For more information on any fees that mayw be applicable for yvour use ofthe service, please
click the Terms of Service link below, ar speakwith an A5 Adviser Representative by calling vour Plan's
tall-free custormer service number. [ Maore Detsil ]

STEP 2: SELECT AN OPTION
= Enrall in Managed Accounts
7 Enrall in Advice

STEP 3: REVIEW THE SERVICE AGREEMENT
Fead the Terms of Service 39
I I have read and agree with the terms of service
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Reality Investing {‘}
Online User Interface  [roree o

Summary 1: Profile 2: Investments 3: Planning | 4: Advice |

Advice Account Review Transaction Help

Flease review the transaction to be applied to your advice account.

INVESTMENT Previous Allocation Hew Allocation
 Not Sure Why I’m Blue Chip Fund 0.00% 31.00%
Tiny to Small Cap Fund 0.00% 12.00%
Never Been There International Fund 0.00% 17.00%
0.00% 24 00%
Often Confused Bond Fund 100.00% 16.00%
— New World Bank Money Market Fund
DEFERRAL RATES Current Hew
Post Tax: 0.00% 0.00%
Pre Tax: G.00% G.00%

MEXT STEP
7 Implement Advice
{7 Create an Alternate Plan

{7 Save and Exit without implementing plan

Continue |

Adwice and Managed Accounts 2.3 build 150
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Online User Interface 20000

"_ * m R VANV ELd Online File Cabinet®

€2 o

Summa 1: Profile 2: Investments 3: Plannin | 4: Results
Great-West ry 9 |
RETIREMENT SERVICES"
. Investment Advice Action Help
Log Out MEPHM Be sure to print the sumrmary and keep it for your records.

View Account

L 1. HERE'S WHAT WE'VE DONE

Current Allocations

Transaction History XYZ Company 401({k} Rl Plan- 232777

My Rate of Return We have reallocated your future comtributions and existing fund balances (details)

Loan Summary Pre-stax Advice Account Savings:YWe have increased your savings to 26%

More... Post-tax Advice Account Savings:We have maintained your savings of 0%

Change Account

P T 2. STEPS YOU STILL MUST TAKE

Redirect Future Contributions Your plan does not allow deferral changes to occur from within this site. Please contact your emplover to
Rebalancer implement your recommended savings rate change.

Change PIN

More...

3. UPDATING YOUR ADVICE RECOMMENDATION

Fund Choices From time to time you may wish to ohtain and implement an updated advice recommendation. Simply
return to this site, update yaur financial information and goals, and proceed to "Advice" far an updated
recommendation. ¥ou may wish to implement the updated recommendation at thattime. Some
reasons you may wish to update your recommendation may include:

Fund Overviews
Fund Performance
Fund Values

Fund Values Graph . i . .
Fixed Rates 1. Life events - marriadge, birth of a child

2. Adding ar subtracting spouse's income
3. Adding ar changing information on other investment accounts

More...

Loan Request
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Appendix: {‘}
Examples of Participant Communications [=cTE2oy

Managed Accoun

Retirement Income: Smart Planreng for the Future You Want

dire wou on track to meet pour retirement income goafs? As o Moneged Acoont participant, you akeady knoee that
e right mix of inmees L it a crilical part ol an alféciies relrareal plannng ibrdegy. Bul cthor faton ae jint
a5 Imgortand — wich a5 your saangs rate and other accomnts and westmens you plam to use for retrement

Hexe is vomr Managed A coount Postfolio Revew for wour ABC Retarement Flan

Below i o summary of the exformanor provided and meed ro genersce your mrvestenr porstoho. Flease g :, .= -
= — iy B = y E— . In addibion to kelpeg you cheoae retrement nvevimends, we of Advised Assets Cromp, U QAAG) make
ety il i —— ese nod accumane. £ 0 chamge o your personal mfor — peraenalined reoommendabans on hos bo li i Tetinement weings with your retinesent income goak
TR R COUTRCT SR AAT TRETRERGRNTE 31 (NN20) RN NI, complig amd madl tha sucloied i oy i -
Personalizs Your Accouse Faem ™ of upelare your [afonsaariss oolise By visigeg your plan's Web e s

Your Persanal Ratirement Incoma Aralysis
W OO ot

The first step b to understand whether you'ne sawng encagh far the retirement income you wan. Remenber the
nubs of thermis iv At pou'B nesd ol lesat B0%- | 00 of yoar working incoms Lo inppor a simdsr Gt in
Your Personal Information —— retiresent. Dependiog om when yon wan b rebne and bos oo want to e in rebiement. you may need eeen

maie

Frepared O E/31004

This graph compares hiee vz ol 1es dilleranl relit incoime wenmios: e probabiily of adhareing a

B o e i 03057 1a4T gven post- b redrement income based on your cavrsntineestment mic and sengs rate (as tioen by the bise
i '?‘ipﬁ Date F'__E'l b 13_'\ o Bury; and fhw peobabiily of sclteng a pedl-tis reliremint indoms: baed on AAG s groposed seving rale s
S of Resdence: Colorade B 1373 erimend mic barad upan the inverimens opdions svadable in yoar Plan {2z shawn by the gresn ban
Ciender Male Depamdent:: 1
Accour Bslings 520,553.25 Desirad Rasiraman 580,000
Fstremen Ame: &5 Inc ome (pre-iax: 2311
Pra-Tax Conriwmion: %% or jom L
Pot-Tax Ceasmibriion: x% or Soox
841 000
Your Spouse’Partuer Information’ L
Spouse Partner Kame: Taze Dioe Dare od Bamh: 0RI2E/1850 50 - . -
Crendet Feanalie Azl Tocome T45.000

A5 o mows ba dhe ight, Uhe comparizon of P tavs wenarion moween in probabilty, The fiesl paiting ihakrate o

) . ., 1w 2 probabiity, the seoond parng a 2-n-3 probabiily, aed the third painng & %-in- 19 grobabiiiy
Your Outside Account Information®

Urderstandng the Aralysis: Does Your Savings Rate Match Your Income Goals?

Below 15 voor persozal miborm stion about cutside assets andior imvestmesss. Cmrade sccowmt \dealty. the blue bar and the green bar wil e the same heighl. in ather wards, your current 1

(o fomramen forovided et mamaped bUr i EeD 10n0 com HAerarinn {0 L onsrTLeIing your wormare: (baved on pour eeiding waviogs sele el ewvelmesd s malcho AV propared’os

|:|."rimr'1pﬁ'c'.'o - o scenaing (tased on the information you provded sten pow ennclled 0 Managed Accourns)
CREnRE

TR NOHTE
nanl peeme

What dees it masn ¥ the blus har is kosser han dhe green ber? [t may mean that your curmem retirement engs rage
iy it e enough to fend your planned rebremest incone. In that case, AA0 provides vou with percnalined

Arpaeet Wamme Ciwnmp Aszoumt Teme Acoovan Balsnio recommendation far hove o increase your rebiremend savings roie, Ponoible recommendations mclede:
Tahn Dipe TRA Tobn Dige BA §10.000 wu' ICRTIE ol ot et Wit

ABC Co. 400Ck) Tokn Dioe 401ck) L2000 o ;:lch'ﬂe.:.wl P“"E'“"‘“Em age.

Mol Lynca Jane Dice Tumasie £52,000 W TR 4T R e

Fan MotarTND D
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RREALITY:nvestine

RETIREMENT SOLUTIONS FOR REAL PEOPLE

Thank you for your time!

Managed account, guidance and advice services are offered by Advised Assets Group, LLC, (AAG) and powered by Ibbotson Associates. Both AAG and Ibbotson Associates are
federally registered investment advisers. Securities, when offered, are offered through GWFS Equities, Inc. AAG, and GWFS Equities, Inc. are wholly owned subsidiaries of Great-
West Life & Annuity Insurance Company. Great-West Life & Annuity Insurance Company is not licensed to conduct business in New York. Representatives of GWFS Equities, Inc.
are not registered investment advisers, and cannot offer financial, legal or tax advice. Please consult with your financial planner, attorney and/or tax adviser as needed. Ibbotson
Associates is not affiliated with GWFS Equities, Inc., Great-West Life & Annuity Insurance Company or Advised Assets Group, LLC. Great-West Retirement Services® refers to
products and services provided by Great-West Life & Annuity Insurance Company, and their subsidiaries and affiliates. Great-West Retirement Services® and Reality InvestingSM
are service marks of Great-West Life & Annuity Insurance Company. All rights reserved. Form # AAG-RI-WDC (01/08)



